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Declaration of Jared E. Abbruzzese

I, Jared E. Abbruzzese, hereby declare, under the penalty of
perjury, the following:

1) I serve as Chairman of TelQuest Ventures, L.L.C. ("TelQuest"),
a limited liability company organized under the laws of Delaware.
TelQuest is a small, privately-owned entrepreneurial company that
intends to use direct broadcast satellite ("DBS")- service to
provide smaller new entrants in the subscription television market
a new way ~o receive comprehensive digital programming.
Programming will also be sold directly from the satellite to an 18"
dish to consumers unable to receive these signals.

2) TelQuest is presently owned entirely by private investors.
When financing is completed, TelQuest anticipates that it will be
65-85% owned by private investors; 10-25% owned by MMDS wireless
cable partners; 5% owned by employees and former shareholders of
Digital Broadband Applications Corp. ("DBAC"), and 5% owned by its
Canadian partner, with a minor portion of its equity owned by its
debt holders.

3) Bell Atlantic and NYNEX are not among TelQuest's current
owners. In a February 14, 1996 letter, TelQuest was in fact
notified by Bell Atlantic and NYNEX jointly that they are, at this
time, uninterested in pursuing involvement with the TelQuest
venture. Under certain circumstances, however, Bell Atlantic and
NYNEX could become owners of a small, indirect interest in
TelQuest. CAl Wireless, Inc. ("CAl"), a publicly traded wireless
cable operator, has an option to purchase up to a 15% interest in
TelQuest through a purchase of the stock of one of its partners.
The option expires in June, 1996~ Bell Atlantic and NYNEX have
purchased convertible preferred stock and warrants of CAl, but to
date, neither Bell Atlantic nor NYNEX has exercised their warrants
or conversion rights. TelQuest is in negotiations with other
entities in which Bell Atlantic and/or NYNEX also have a minority
interest or warrants. If these transactions are fully consummated,
these indirect interests would amount to less than 1% of TelQuest.
At most, therefore, the maximum ownership interest Bell Atlantic
and NYNEX could have directly or indirectly in TelQuest would be
less than 7%, on a fUlly-diluted basis.

4) In addition to my role with TelQuest, I have extensive
entrepreneurial and managerial experience in the MMDS wireless
cable industry. I currently serve as Chairman and Chief Executive
Officer of CAl and Chairman of CS Wireless Systems, Inc~ ("CS").
CAl and CS are diversified HMOS wireless cable operators.

J-

5) Wireless cable providers and other small video delivery
companies have a present need for TelQuest •s service. HMOS
operators are currently consolidating and upgrading their plant to
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employ digital technology. Other providers that do not have
existing cable plant but that have adequate infrastructure, such as
independent telephone companies and utilities, also have informed
me of their interest in entering the video programming marketplace.
TelQuest has agreements in principle to offer TelQuest's low cost,
compressed digital satellite service to two wireless cable
operators and is in negotiations with others. The TelQuest service
will provide these operators with access to national programming in
a compressed digital format, which would otherwise be too costly
for them to access. The TelQuest service will also-permit these
operators to integrate 100 national video channels with local
programming within their market and to extend the reach of their
market with a direct-to-home (DTH) DBS service to households where
physical line of sight impediments exist.

6) Despite the present need for TelQuest's service, there is only
a small window of opportunity in which TelQuest has to act. First,
TelQuest must provide service by the end of 1996 in order to meet
the digital compression requirements of those MMDS operators who
have committed to use TelQuest's services. These operators
currently serve approximately 275,000 customers and have already
paid millions of dollars into the u.s. Treasury during the FCC's
wireless cable auction. However, they are still waiting for the
digitized compression capability with which to provide their
services. Second, TelQuest's venture is restricted by a small
window of opportunity for financing by the U.S. bond market.
TelQuest's investment bankers have informed TelQuest that its
financing in the high-yield capital market must occur prior to
August 1996. TelQuest will be unable to generate financing in this
market without the FCC's approval of our applications during this
time frame. Without such financing, TelQuest will be forced to
cease operation by the end of 1996.

7) Assuming this financing target is met, TelQuest has the
financial qualifications for initiating the services it proposes.
Funds raised for TelQuest through capital markets and equity
contributions will cover all costs relating to TelQuest's entrance
in the DBS market. Additional revenue sources will be generated by
the provision of wholesale digital service to MHOS operators; the
sale of retail DBS service indirectly through MHOS affiliates who
elect to remain analog but desire more product offerings; the sale
of DBS service through traditional DBS strategies; and advertising
opportunities.

8) Pursuant to this business plan, TelQuest and Telesat canada
("Telesat") are proceedinq with their soon-to-be-finalized venture
to use 22 transponders on a hiqh-power satellite to be located at
91" W.L. to provide direct broadcast satellite ("DBS") service to
the U. S. domestic market. TelQuest' s original business plan
anticipated more than 22 transponders; however, the use of 22
transponders represents a compromise made with Telesat in response
to Canadian needs outlined by their government.
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~ ) 'TeiQuest 'anti 'Teiesa't lire ~o begin'1l1aking capital contrlbU'ticms
toward the cost of constructing a DBS satellite, scheduled to be
launched at the end of 1997. In addition, arrangements for an
interim satellite to be launched to 91· W.L. in the third quarter
of 1996 are in place. A $1,500,000 cash deposit representing good
faith consideration for our joint DBS system plan has been made to
Telesat. TelQuest and Telesat continue to work closely with third­
party satellite construction companies for the construction of a
satellite to be used at the 91· W.L. orbital positi~n.

10) It is in furtherance of these arrangements with Telesat that
TelQuest has taken certain steps in the interest of the successful
launch of our venture. These steps include a) the negotiation of
agreements with HMOS wireless cable operators for DBS service: b)
the negotiation of the acquisition of DBAC -- the sole program
supplier for a switched digital video network, an operator and
integrator of a MPEG-2 digital integration facility, and a
developer of subscriber management and related software: c)
continued negotiations with potential investors: and d) the
preparation of the uplink and earth station applications that are
the subject of this FCC proceeding, which were submitted to Telesat
for their review and comments prior to our filing.

11) If the FCC grants approval for these applications, I, on
behalf of TelQuest, hereby undertake to research the feasibility of
servicing Alaska and Hawaii with the facilities it leases from
Telesat. Such efforts will comply with the geographic coverage
requirements of Section 100.53 of the FCC's rules, and with Part 25
of the 1992 Cable Act.

12) Since TelQuest's initial agreement with Telesat, I have been
told that large u.S. telecommunications companies have initiated
discussions with Telesat and ExpressVu, a Canadian DTH licensee.
Specifically, I learned that EchoStar Satellite corporation
("EchoStar") contacted ExpressVu and Telesat during the months of
Harch and April of this year and offered to provide ExpressVu with
a satellite at an earlier launch date than TelQuest in return for
EchoStar's eventual use of the 91· W.L. orbital position.

13) In addition, I have also been told that Bert Roberts, Chairman
of HCI Telecommunications, with representatives from Hews
Corporation, traveled to Canada the weekend of April 20, 1996, to
talk to BeE, Inc. (BCE, through Alouette, Inc. owns a Ilajori~y of
Telesat). Finally, on April 24, 1996, I received a phone call from
HCI. • Xn this phone call, HCI requested that I seek a delay in the
FCC's processing of the pendinq TelQuest applications. The
suggestion made by HCI was that if I agreed to the delay, HCI might
be able to leverage itself into a better bargaining position with
TCI in an alternative deal in which TelQuest could be included. I
refused MCI's offer.
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MAY-06-1S36 15:51.. - ". .... GREENHILL & CO.,~_C

Ja~~
Chairman _
TelQuect ventures, L.L.C.

I declare uncle:- penalty of perjury that the fo:-egolJ19 15 'true
and correct ]:)aged upon my personal knowledge! thereof, except as
otherwise expressly stated.

!xe.cut.ed Oft KaY'£", 1996
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JUI. L~. l~~b J:4bVM

July 24, 1996

•

I ~~ ." •

No.881S r. 8/9

As deleiates to the 199~ Whitellousc Conference onS,mall Bus~e~, we are submitting
this letter in response to the Commission'$ reqlleSt'for·commcnts·fr'om·small businesses
about the 1?arriers they face ~en~ the telcco111JI1~~ons'~ice·industry.

In a perfect example ofthe roadblocks that small businesses face; TeIQuest Ventures, a
small startup firm seekin~ to enter the direct broadcast satellite (DBS) industry, is being
pushed aside by delaying tactics deployed by big b~~s~obbrmg efforts.

The 1995 White House Conference on Small Businessrccommended to the President and
the Congress that the telecommunications marketplace be opened to full and fair
competition which would result in lower prices, availability ofnew services for .consumers
and more choice. We were encouraged by the passage ofthe bill last February and by the
specific provision in the bill to encourage small businesses to compete.

It seems ironic that one week after denying TelQuest's license on procedural grounds, the
FCC is now reaching out to small business for input about barriers that small finns face in
entering a telecommunications services business tmd whether minority-owned and women­
owned small businesses experience unique market barriers.

It is clear to us that. in this first test case ofthe Telecommunications Act of1996. a
sophisticated corporate-financed lobbying blitzhasefIcctively derailed a prospective
entrant into the subscription television market. Because this has been a restricted
proceeding, it has been problematic tor the FCC to collect all the facts on this issue.

We encourage the FCC not to encumber i1:$ decisions"Vith political issues in attaching
long-standin&intemational trade conc~that arelargelr unrclatcdto TeIQQest's
application; F¢v.' muill ~U$i:nesses call $l.IMve the time andexpc~~ cr~atedby inordinate
delays due to unnecessary and heavy-handed political influence.

We a.pprec~te the opportwUty to comment and hope thatthis issue is favorably resolved..

Sincerely,

Received Time luI. 24. 5:45PM .. Prj nt Time luI. 24. 5:47PM
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TmyNecse
Oklahoma
,(NAWBO pastFe5idqlt)
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No. 8819 P. 2/9

THE GREATER DIiTROIT CHA£7l"ER

NATIONAL AsSOClA'nON OF WOMEN BUSINESS OWNERs
'"\ - .. ..

..
6VJ weSl laJoyerre boule''Q/~. suilc 205 •delIO/i. michigqn 48226
laJ4JIIO/~ J/J-~/-f74~. jQ.'C J/J·961J.J4

lulr 24. 1996

?\.fT. WltJiam F, Caton
AdiD; Sccret4t)' ,
Fc:dc:talComm~ons Commi~jnn

2000 'M Street, N.W.
Washll1gton~ D.C. 20006

RE: FCC Seeb SmaIl Bu.,iness Input
Telecomnmnicatlons Act of 1996
ON Docket No. 96-113

Dear Mr. Galon: , .

On bcba.Lfoftbc Natioz:aal Association ofWomcnBusjo~OWUl'5 (NAWBO and Lcs
Femmes Chefs' D·Entre,priscsMo~""~~ve QV~30.000 mem'bcrs). I am writing
rCI&r<!iDg the recently passed Telecornmtmications'i\aof!!1)96 and. spccific:aJly in
response to the requests for emnments'frQm'small busInesses cegacdmg the~'~L

small fitms face ill entcrlni a tclccom.tl1'W1icatians service business.

One ofthe most positi.veindicatiODS'tbatthe While House is a.ctizlg on behalfofsmall
business is the siiDinl ofthe Te1ecommUDiWiODS Act of)996 ct.l1ina for "e~itiously
aDd simwtmoously opcD(q) all te1ccommunicatinn markets to full !l4d fair
compctitiOD." Marc ccmciscly.~&oa1 ofthi$leaisIation is to fuel more competition.
lower cost.1a and offer moce SCI'\(;ces to customeL's. 11Jis PO'etltiadly~ the
opportunity for small business tD compete in the expanding telecommunications market,
and opcm the door for DeW small businesses to enter the marlcetpJace.NAmo.
representing women. business o\\'ncrsa.cross the nat;io.n, are presently concemed. that the
aD&l ofa level playing field for $mall business is nul being met and that. in fac~

l~slatio['lma.y have acted in favor otl~e business.

AI au uampie. Tc1Quest Va:ntures 15 a small en1repl'CDeUrlaI business en4eavnring ttl
btcaknew ground based onthcoppommity for opoo. competition. It is part ofall'

cmcrsms teelmoJogy ofthe .satellite~W1icWJnJI i~\Utry~1~Q8~. It~~
!iccAsc, it will provideaatioual prog.rammlngclirect1y to m4epend.ent wireless cable
providcnund video prograaunecs(whichare smallbusiDf'8PSlantl eraable dum to
broadcast over sbctimes 'Che,cbalUlds euaec.t1y a"Si!ab1e~8t ma1fordab1e price tOr the
U.S. ·com1.lD1Cr. This p:racts a$iglWicaDtc:ompctitive'advantage fOT the wireless"c8.b1e' ."
provider by"enabUDi them to offer both Datkma1aDd loCal programmjng. Many other
small businesses will benefit (e.g. hardware distdbutOlS, marketing CQtnpanics, video

A w B o
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~: ON Docket NQ. 96-113
paactwo

No.881S r. 3/9

..
P;~11 comp~ md content PfO'4ders).Td~'~~ &J a._~ b~JJj9';Ss is
ccmtifmed by the~'s~"fo;'·~~itlg·size·Stlndards:t1~lytbeFCC
~~cd totc1~'f.Pp~_~'by4;ICA"'lDll~·~~Q["gfo"
and in addition have.a4d=1 somc'Wlaential tilde 4ispures which apparezatly aaect. unly
ODe small compauy's entIY. as oppQSed to the uwket·contml of1mgerptayer. This poses'
a~imumwuutAbl~b;pi" to~tCDtxy for sma1l lmsiDc$S'inW tW tield. Small
bl,lSincsscs'hAvea~dca1 to'offerthcte1ccommuaications imiustry and to the U.S.
consumer and should notbe intentionally or uniDU::ntioually blocked trom the opportunity
w(;~lt:.

We strongly urge the Commission to rcco:asickr and then approve TelQuest's applic:a.tion
ifitwishes to d.cmODSCrato that nii~ favorof~ competitiOJl.ad the removal of
monopo1iitic ~ces;ofbig business tryia:to block the~ofsmall busiDcss la.to the
telecommunication services iDdustty.

Sicccrc1y,

~_-V~.-,~ -
Kathleen Gillespie,
NAWBO Tcchnolo&y Issues Leader
1995 White House Cnnference on SmallB~ss

I·

. ,
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NATIONAl A.SSOCIA110N OF WOMEN 8U)INESS OWN~

Mr. William F. ~011
A~ 'Seat=wy' . . , "

Feder~ Commuaiw.i~ crqmpJj\S~n
2000 MS~ N.W. '
W~on, D,C. 20006

JIM R.E: FCC Seck, Small Busi"tll'1n,put
::,,:-: Telecommunicarionkt'ofl~ ..
=--~ ON Dod;;et No. 96.113

lij.8819 P.6/9

Oneofthe most positive iDdicatiOAttlJat tbo~~ is acrms on behalfofsmall
bumness. is the sipinsoftbcT~OOIAt;t of1996 caltinl for
....expeditiously1M~'opa(1ftI}all tel«:omImmi~Ol1nDllkas to twl
and fair COmpedtiOlL

tt More c:ondseIy. the aoal ofthit Jesblatiqn is~ fiael more
competition, Iowa- costs. uul otrer more~ to customers. This potaItiaJly
espands the opportunity rot small businesses to compile ill the expanding
teleco111lDUnicationinwbt, and opens the door foraew RIII1l~s.. toeM~.
matketplaee. NAWBO. npracnting women buUess owners acrou the nation, are
presently conecmed that the 1011 oralevel playina field for small buIiness is not being
met and that, ita fact" the Jcsisladon may have aaccI in favor oClatge business.

As aD example,Te1Quest Ventunsia a JIDIIl ennepeDeUrial busineu eudeavoring to
break new groun4 based on the opponuaity foropcIl competition. It it part ofan
emersing technology of_satel1ire commume.tioua ia4uSIJY kDown u Direc;I
Brol4castSemce (DBS). Ifpanted a1keIsc. it will pnwide natioaallJl'OlQJlUDinc
diredIy to iIldependClltwireleas ~Ic proviclers IIlCl video prolfllDlDCB (which are
JmIIl~) md'" them to bl'Oldcast over six times tbccbaDDeb currcatJy
available. at an dQrcIabteprice for die U.S. COlIIImlCI". 'Ibis pre$ClUS a Iigniftcaat

.; competitive advamagcfortho wiRIas cable provider. by iaclvdins boCh aadonal and
,~programming. Muty ocherlQllll busiDessu will beDdt. (e.g. hard'wue
distribuUoa aadDJarkcdaa COIDPMicIas well u conccot prcwider$). TeJQuestts staIUS
as Ismail busiDl:lliscoafitmecl by the SBA~I fiaorsl« cletawining Iize IIbndafcIs. "
Uafonunatei)r, the FCC i'espondecI to Te1Questt. application last week bycIismissiDg
it on procedural srounds.,· Uld in addition have added some tanseutiaI uadc disputes

N A 'II B o

Receiv ed Time Jul. 24. 5:45PM Print Time Jul. 24. 5:47PM



j~., 2~. iS36 5:46PM

, "-. ," ,.

NO,8819 P. 7/9

PafeTwo

~'IpPll'ClldYaffo;toaJy 4iJQO Rll·QQGIPIDY'$'amy~'u~ to tbe market'
ClOIl\rQ!otlqer'~ 1biI~"a'~'~~'W'~'"
tor~Alsip- im9 tbiI fid4.t:.~~...bu,M~.dq.I~~~
~C'atiomiDdultry"ud ita omsumcn,' W"IbQuI4·not be iDadw:rteatly
disadvantaged or excluded. .. . .

We moactY \lIP die CcmzmiuioDtO recoDSidcr" dlCIl appruveTclQuat's
pi'ration ifit wiJba to demon -·· ~- ..a- if.' U1 fiwor ·of:_..-4II' . '"-... ..... , If . ..,.,.~

~mpcdtioD.lIId tbc·l'ClDOVI1 ofmmaopoIistic. pqc:DCCS by Jarae h,sincAr$~ to
block the etJtty ofsmall busiDesses' into their field. :

S~~A-~~
Barbara K.uo£(
VlU .Presidcm. Public Policy
NAWBO
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Before the
FEDERAL COMMUNICATIONS CO:MMISSION

Washington, D.C. 20554

In the Matter of

TelQuest VENTURES, L.L.C.

For License for a Fixed
TransmitlReceive Earth Station
and·Blanket License for
Receive-Only Earth Stations

)
)
) File Nos. 758-DSE-P/L-96
) 759-DSE-PIL-96
)
)
)
)

COl\fMENTS OF THE CABLE TELECOMI\.flJNICATIONS ASSOCIATION

Submitted By

Stephen R. Effros
James H. Ewalt

CABLE TELECOMMUNICATIONS
ASSOCIATION

3950 Chain Bridge Road
P.O. Box 1005
Fairfax, VA 22030-1005
(703) 691-8875

April 26, 1996



Before the
FEDERAL COMMUNICATIONS COMl\1ISSION

Washington, D.C. 20554

In the Matter of

TelQuest VENTURES, L.L.C.

For License for a Fixed
Transmit/Receive Earth Station
and Blanket License for
Receive-Only Earth Stations

)
)
) File Nos. 758-DSE-PIL-96
) 759-DSE-Pffr96
)
)
)
)

CO:M:MENTS OF THE CABLE TELECOMMUNICATIONS ASSOCIATION

The Cable Telecommunications Association C'CATAtI
) hereby files these comments in

support of the above-captioned applications. CATA is a trade association representing

owners and operators of cable television systems servicing approximately 80 percent of the

nation's more than 66 million cable television subscribers. CATA is filing on behalf of its

members who would be directly affected by the action of the International Bureau in this

matter. CATA's mandate from the industry, along with vigorous public advocacy of general

industry positions and goals, is to assure that the particular difficulties and circumstances of

smaller cable systems are adequately considered in the legislative and regulatory process.

Even before passage of the Telecommunications Act of 1996, it was clear that only

the larger cable television systems would be able to afford to compete in a world of digitally

compressed video services. The new law, predictably, has already fostered new

combinations of larger telecommunications companies, many of which intend to use their

considerable economic leverage to provide multiple channels of digitally compressed



programming to their viewers. Small cable television systems are at a disadvantage

competing with DBS systems or other telecommunications entities that have the ability to

transmit hundreds of video signals.

The TelQuest applications are in aid of a DBS system that, as part of its business

plan, will enable small cable systems, wireless cable systems, and small telephone companies

to provide subscribers with a competitive alternative to other technologies. A small cable

system will be able to receive multiple channels of digitally compressed programming and,

using vacant channel capacity, or with a modest investI}lent in plant to upgrade capacity,

provide the programming to subscribers. The result is the equivalent of an instant expansion

of channel capacity. No investment in costly compression technology is needed. Little or no

im'estment in cable plant is needed. The cable operator would merely install set-top boxes to

decompress and convert digital to analog signals. A cable system using these compressed

signals would make a choice of programs, and manage its own marketing program and

subscriber billing. TelQuest intends to use open architecture hardware, allowing consumers

to buy from a greater number of manufacturers and distributors. This proposal is,

essentially, a further refinement of TCL's original concept of Headend in the Sky ("HITS").

CATA's position on the TelQuest system is consistent with its comments in the recent

Advanced Communications Corporation proceeding. There we emphasized that our support

of Advanced was in furtherance of the eventual deployment on the Primestar satellite for use

in offering HITS. We noted that a focal point of Commission activity for many months had

2



been to alleviate the regulatory burdens on small cable systems to enable them to attract the

capital necessary to compete with other multi-ehannel video providers. IllTS would make

such competition possible and we continue to support that proposal. We note that Western

TCl has flied a similar application with the Commission and CATA intends to support that

application as well. Both TelQuest and InTS are designed to enable small cable systems,

among others, to deliver packages of compressed digital programming to their subscribers.

This permits systems to tailor these packages of programs to the system's individual needs

and capacities. Without the ability to obtain such service, small and rural· systems simply

cannot compete with other multi-channel video providers.

TelQuest would provide competition to other DBS systems, enable small cable

systems to compete with DBS systems, wireless systems and telephone companies, and

permit wireless systems to compete with DBS, cable and LMDS systems. Thus this proposal

would provide an infrastructure that would facilitate competition across all current multi­

channel video industries.

By granting the above-captioned applications, the Commission would be promoting

widespread competition. It has been CATA's position that, given the opportunity to

compete, small cable systems will not only survive, but prosper. Of course, the ultimate

beneficiary of competition is the public.
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CATA strongly supports the TelQuest applications and urges the Commission to give

it favorable and expeditious consideration.

Respectfully submitted,

CABLE TELECOMMUNICATIONS
ASSOCIATION

By: L42::!~
James H. Ewalt

CABLE TELECOMMUNICATIONS
ASSOCIATION

3950 Chain Bridge Road
P.O. Box 1005
Fairfax, VA 22030-1005
(703) 691-8875

April 26, 1996
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FEDERAL COMMUNICATIONS COMMiSSJOI'
OffiCE OF SECRETARY .-

TELEVISION VIEWERS
OF AMERICA

April 26, 1996

l'1SO K STREET N.W. #304
WASHINGTON D.C. 20006

'l'EU!J"HONE: (%02) 508-1450

Mr. William F. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, N.W.
Washington, D.C. 20006

RE: An application by TelQuest Ventures, L.L.C. for a license for a faxed satellite
transmit/receive earth station and a blanket license for receive-only earth stations.
(758-DSE-PIL-96 and 759-DSE-L-96)

Dear Mr. Caton:

As the president ofthe Television Viewers ofAmerica, I represent consumers across the
country interested in the development of the television market in a way that serves the
.needs of everyday people.

One of our top priorities is to ensure that as the television market grows and changes open
competition and choice are preserved. We strongly believe competition is the best way to
ensure consumers get the kinds ofservices they want at prices within their means.

It is with this concern in mind that I write to strongly support TelQuest Venture's
application for a license that will allow it to provide subscription television service. In
my continuing support for greater competition and more choices for consumers, I believe
TelQuest's venture will directly benefit consumers in several ways.

First, more competitors is almost always a good thing for consumers. There is a limited
amount ofspectrum available for use. The more companies that occupy that spectrum the
better.

Second, as the changes in communications industry increase to warp speed, smaller
companies are at risk ofbeing swallowed by their larger competitors. TelQuest offers
one way for these companies to continue to compete. In order to stay in the market and
continue to offer their services to consumers, these local, independent companies need
access to the same resources that more established companies enjoy. In my opinion,
TelQuest will provide access to those resources.

a Public Interest Consumer Organization
..e--..



._-_ .._..__ -_ __ _---_.__ _-----"---

1bird, no matter how many channels a consumer has, he or she is not well served if there
is no local programming. It is vital that in the rush to provide more and more quantity,
companies not lose track ofquality. TelQuest business plan includes integrating an
independent provider's local programmjng with digital, compressed national
program..-ning. Once again, consumers win - they get high-quality programmjng,
including their local favorites. without paying higher rates.

Fourth, companies that can provide direct-to-home service, as TelQuest wW be able to.
further the goals ofuniversal service. Ten ofthousands ofconsumers are unable to
benefit from the advances ofsubscription television because ofinsufficient penetration or
line-of-sight restrictions. Dm service eradicates those barriers. Once again, the more
players competing to offer this kind ofservice (particularly when they are teamjng up
with a local provider). the better.

The Television Viewers ofAmerica actively supported the Telecommunications Act of
1996. We continue to support the goals ofthat legislation by continuing to fight for
increased competition in all communications markets.

We see TeIQuest's application as a logical extension ofbringing about that competition.
I strongly ur the Commission to grant TeIQuest a license to provide this service.

ysub~

~
Gary rink
President
Television Viewers ofAmerica

cc: Tom Tycz
Joslyn Read
Troy Tarmer
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Mr. William F. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

RE: Applications ofTelQuest Ventures, L.L.C. for authority to establish earth stations
for operation with Canadian DBS satellites, File Nos. 758-DSE-P/L-96 and 759­
DSE-L-96

Dear Mr. Caton:

As a member of the White House Conference on Small Business, I helped define the
goals and priorities of America's small businesses at last summer's conference. One of the
highest priorities we set was increased competition in the communications industry.

The first major step toward meeting that priority was the passage of the
Telecommunications Act of 1995, a piece of legislation of the Conference strongly supported.
The next step is seeing the intent of the legislation through and giving more companies a chance
to compete in the communications industry.

I believe that TclQuest, as an entrepreneurial venture, will help level the playing field
for smaller service providers. This kind of competition is exactly what the Act was intended
to promote and precisely the sort of initiative the Conference hoped for when it endorsed passage
of the legislation.

The entrance of companies like TelQuest into the video programming market will help
ensure small businesses are able 0 compete effectively. With TclQuest in the market, smaller
companies will be able to offer the same services as the large ~le companies and at
competitive prices. Independent cable companies wiII have access to affordable national
programming without folding into one of the large cable conglomerates.
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Keeping small businesses competitive in the market has benefits for consumers as well.
More competition m~s consumers have more choices, forcing prices down.

I support Te1Questt s application with the FCC and hope that more COJIlpanies will follow
Te1Questts lead in developing business models that allow for more participation by smaIl
businesses.

Sincerely,

~~ .... ~.~
Joanne J. Doherty
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Dear Itlr. Caton:

RECEIVED

'APR 26\996

Re: Application of TelQuest Ventures, L.L.C. for Authority to
Establish Earth Stations for Operation with Canadian DBS
Satellites, File Numbers - 758-DSE-P/L & 759-DSE-L-96

Mr. William F. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

I am writing as a past-president of the National Association of
Women Business Owners (with over 30,000 members) and a small
business owner, to ask you to approve TelQuest's application to offer
digital video programming.
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As an entrepreneurial start-up company offering consumers a
choice of cable programming, TelQuest plans to offer the type of
competition envisioned by the authors ofthe Telecommunications Act
of 1996. In fact, companies like TelQuest represent the future of
communications in forging the way for other independents to enter
markets formerly barred to all but large, generously capitalized
corporations.

TelQuest's services will aDow smaller, independent cable
companies to integrate local programming with affordable, digital,
national programming and thus be able to effectively compete in the
market. The presence of a company providing digital, compressed
programming also lowers entry barriers and start-up costs for smaller
companies. The net result: more businesses get a chance to compete
and consumers benefitfrom a choice ofaffordable cable programming.

As a small business owner, I am well aware of the obstacles
facing small businesses today. It is critical to allow all
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communications providers to enter markets under the same roles and
at the same time. That's the fastest, fairest way to spur real
competition and to minimize bureaucratic delays.

Small business is the engine drivingAmericanjobs and economic
growth. We simply cannot afford to wait any longer for the benefits of
the communications revolution: lower prices, new services and greater
access.

Thank you for your consideration. Please do not aHow the cable
companies to use this application as a way to further delay true
competition in the video programming market.

Respectfully submitted,

~~
Terry Neese/
Past President
National Association of JJ'omen Business Owners

TN/sn


